ASK Ann

Are Women and Financial Strategies a Mismatch?

T

hirty-eight percent of
American women
earn more money
than their husbands.1 Yet only
14% of women are very
confident they will have
enough money to maintain
their lifestyle once they retire.2
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Although more women are
providing for their families,
when it comes to preparing for
retirement, they may be leaving
their future to chance.

Women and College
The reason behind this disparity doesn’t seem to be a lack of
education or independence. Today, women are more likely to go
to college and graduate than men.3 So what keeps them from
taking charge of their long-term financial picture?
One reason may be a lack of confidence. One study found that,
although 83% of women want to be more involved in their
finances, only 37% felt confident about handling retirement
planning on their own.4 Women may shy away from discussing
retirement because they don’t want to appear uneducated or naive
and hesitate to ask questions as a result.
Insider language
Since Wall Street traditionally has been a male-dominated field,
women whose expertise lies in other areas may feel uneasy amidst
complex calculations and long-term financial projections. Just the
jargon of personal finance can be intimidating: 401(k), 403(b),
fixed, variable.5 To someone inexperienced in the field of personal
finance, it may seem like an entirely different language.
But women need to keep one eye looking toward retirement since
they may live longer and could potentially face higher health-care
expenses than men.

If you have left your long-term financial strategy to chance, now
is the time to pick up the reins and retake control. Consider
talking with a financial professional about your goals and
ambitions for retirement. Don’t be afraid to ask for clarification
if the conversation turns to something unfamiliar. No one was
born knowing the ins-and-outs of compound interest, but it’s
important to understand in order to make informed decisions.
Compound Interest: What’s the Hype?
Compound interest may be one of the greatest secrets of smart
investing. And time is the key to making the most of it. If you
invested $250,000 in an account earning 6%, at the end of 20
years your account would be worth $801,784. However, if you
waited 10 years, then started your investment program, you
would end up with only $447,712.
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This is a hypothetical example used for illustrative purposes only.
It does not represent any specific investment or combination of
investments.

Ann A. Merkley, Field Representative (Financial Architects, 12345
University,
Suite 200,
Clive, IA Representative
50325) of Theand
Guardian
LifeAdvisor
Insurance
Ann A. Merkley
is a Registered
Financial
of
Company of America, NY. Registered Representative and Financial Advisor
Park Avenue Securities LLC (PAS). Securities products and advisory
of Park Avenue Securities, LLC (PAS). Securities products / services and
services offered
PAS, member
Financial
advisory
services through
offered through
PAS, a FINRA,
registeredSIPC.
broker-dealer
and
Representative
of The
Guardian
Life Insurance
Company
of of
investment
advisor.
PAS
is an indirect,
wholly owned
subsidiary
Guardian.
WealthNew
Associates
not an
affiliate
subsidiary
of PAS
America®Merkley
(Guardian),
York,isNY.
PAS
is an or
indirect,
wholly-owned
orsubsidiary
Guardian.of Park
Avenue Securities,
Guardian
or their Representatives
do or
Guardian.
Merkley Wealth
Associates
is not an affiliate
not provide legal or tax advice. Neither
subsidiary of PAS or Guardian. Guardian,
Guardian, nor its subsidiaries,
its subsidiaries,oragents,
andprovide
employees
representatives,
employees
do not
provide tax,
legal,
or accounting
tax,
accounting,
or legal
advice.
Clients
contact
theirlegal,
own or
advice.should
Consult
your tax,
professional
these areasregarding
for advice
accounting in
professional
regarding their individual
your individual situation.
circumstances. PAS is a member
of FINRA, SIPC.
GEAR 2015-3078 (exp. 03/2017)
OCT • NOV 2016

5

